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Certification

ClearVue 
Building 

Envelope 
ready for 

rollout 

Two new 
licensees – 

Asia & 
Oceania

2

Milestones reached and the next 12/18 months

On track to meet 
Licensee target

First Leisure 
Asset Revenue

First Building 
Retrofit (Building 

Envelope)

Greenhouse 
Revenue 

Expansion

Expansion of US 
Footprint

First Solar 
Spandrel/Cladding 

Revenue

First Skylight 
Revenue

Green Build US – 
Major PR 

Launchpad Nov-
2024

1 JULY  2023 TO 30 JUNE 2024

Global Sales 
Expansion via 

Licensee 
Engagement

Integrated 
Façade Solution 

Sales

KEY MILESTONE ACHIEVED

The next 12-18 months is the realisation of the 
commercialisation plan. 

First 
Commercial 

Greenhouse - 
Systems USA

Mass 
Manufacturing

First 
Commercial 

Façade - 
CFMEU

New building 
envelope and 

Second & 
Third building 

Archetype 
(envelope 

incl.)

Targeting 31 Plus 
Licensees with 

Global Footprint

Accelerated 
Growth in MENA 

& Asian 
Licensees

First Commercial 
Building Revenue

First Major 
Public 

Infrastructure 
Revenue

2024/25 FIN YEAR 2025/26 FIN YEAR

* Indicative value forward-looking statements.  Please see the disclaimer on slide 2.
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Project and sales pipeline

▪ We have circa 60 qualified project opportunities in the pipeline and growing, 
coming direct and via licensees1.

▪ Multiple markets including Australia, South Africa, Middle East, SE Asia, and 
US

▪ We will update the market as soon as purchase orders are secured

▪ Ranging in size from small trial installations to large project opportunities, in 
multiple sectors (commercial, residential, and leisure)

▪ Due diligence process for potential licensees including factory visits, making 
samples, and educating their sales force about our products

▪ Long decision-making cycle2

▪ Quality engagement with multiple architects

1 Direct sales enquiries and licensee project enquires. Indicative pipeline numbers are not a forward-looking statement – project opportunities are at varying degrees of completion of the sales cycle, some 
may not eventuate in a sale. Please see full disclaimer on slide 10.
2 See slide 6 of AGM Investor Briefing 29/11/2024 for more information
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Product marketing

▪ Customer & product marketing targeting architects, 
engineers and developers

Trade shows
▪ Greenbuild
▪ GBCSA
▪ BAU

Conferences
▪ HK Green Tech Challenge, 

Greenbuild (Presenting)
▪ Glasstec, Agrivoltaics, Intersolar 

(Visiting)
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Product marketing

Educational presentations 
Greenbuild
CPD webinars 

Advertising campaigns
ArchDaily, DesignBoom, 
Dezeen, Architects Journal

Marketing collateral
Brochures, videos, renders, 
showrooms, samples, website, 
socials, PR, newsletters
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Investor communications

▪ Investor webinars
▪ Investor conferences
▪ Roadshows
▪ Analyst engagement
▪ Financial media
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Media outlets covered or mentioned ClearVue in FY24
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What to expect in product marketing & investor comms

▪ Website: content, UX and design 
updates

▪ US website launch

▪ General audience communications 
and videos

▪ Product demonstration units in Perth, 
San Jose and other locations

▪ Campaigns

▪ Regular investor webinars

▪ Regular progress updates
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Live Q&A

Notice:
Please be advised that we may be unable to answer certain questions during this Q&A session due to our continuous disclosure 
obligations under ASX regulations. As a listed company, we must ensure that any material information is disclosed to the market in 
accordance with ASX Listing Rules before being discussed in any forum.  Additionally, we are bound by confidentiality obligations with 
third parties, including commercial partners, suppliers, and customers, which may further limit our ability to disclose specific details.  We 
appreciate your understanding and encourage all investors to refer to our public announcements and disclosures for the most up-to-date 
and accurate information. Please also see our Disclaimer on Slide 9.
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This presentation has been prepared and issued by ClearVue Technologies Limited (the “Company”) to assist it in informing interested parties about the Company and its progress which is current as at the date of this presentation. This 

presentation is for information purposes only it should not be considered as an offer or invitation to subscribe for or purchase any securities in the Company or as an inducement to make an offer or invitation with respect to those 

securities.  This presentation does not purport to contain all the information that a prospective investor may require in connection with any potential investment in the Company. You should not treat the contents of this presentation, or 

any information provided in connection with it, as financial advice, financial product advice or advice relating to legal, taxation or investment matters. No representation or warranty (whether express or implied) is made by the Company or 

any of its officers, advisers, agents or employees as to the accuracy, completeness or reasonableness of the information, statements, opinions or matters (express or implied) arising out of, contained in or derived from this presentation or 

provided in connection with it, or any omission from this presentation, nor as to the attainability of any estimates, forecasts or projections set out in this presentation. Neither the Company or its advisers have verified the accuracy or 

completeness of the information, statements or opinions contained in this presentation. This presentation is provided expressly on the basis that you will carry out your own independent inquiries into the matters contained in the 

presentation and make your own independent decisions about the affairs, financial position or prospects of the Company. The Company reserves the right to update, amend or supplement the information at any time in its absolute 

discretion (without incurring any obligation to do so). Neither the Company, nor its related bodies corporate, officers, their advisers, agents and employees accept any responsibility or liability to you or to any other person or entity arising 

out of this presentation including pursuant to the general law (whether for negligence, under statute or otherwise), or under the Australian Securities and Investments Commission Act 2001, Corporations Act 2001, Competition and 

Consumer Act 2010 or any corresponding provision of any Australian state or territory legislation (or the law of any similar legislation in any other jurisdiction), or similar provision under any applicable law. Any such responsibility or liability 

is, to the maximum extent permitted by law, expressly disclaimed and excluded. Nothing in this material should be construed as either an offer to sell or a solicitation of an offer to buy or sell securities. It does not include all available 

information and should not be used in isolation as a basis to invest in the Company. 

Future Matters | This presentation may contain reference to certain intentions, expectations, future plans, strategy, revenue forecasts and prospects of the Company. Those intentions, expectations, future plans, strategy, revenue forecasts 

and prospects may or may not be achieved and may be “forward-looking statements”. They are based on certain assumptions, which may not be met or on which views may differ and may be affected by known and unknown risks. The 

performance and operations of the Company may be influenced by a number of factors, many of which are outside the control of the Company. No representation or warranty, express or implied, is made by the Company, or any of its 

directors, officers, employees, advisers or agents that any intentions, expectations or plans will be achieved either totally or partially or that any particular rate of return will be achieved. Given the risks and uncertainties that may cause the 

Company’s actual future results, performance or achievements to be materially different from those expected, planned or intended, recipients should not place undue reliance on these intentions, expectations, future plans, strategy, 

revenue forecasts and prospects. The Company does not warrant or represent that the actual results, performance or achievements will be as expected, planned or intended. 

US Disclosure | This document does not constitute any part of any offer to sell, or the solicitation of an offer to buy, any securities in the United States or to, or for the account or benefit of any “US person” as defined in Regulation S under 

the US Securities Act of 1993 (“Securities Act”). The Company’s shares have not been, and will not be, registered under the Securities Act or the securities laws of any state or other jurisdiction of the United States, and may not be offered 

or sold in the United States or to any US person without being so registered or pursuant to an exemption from registration including an exemption for qualified institutional buyers. 

Legal Disclaimer
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