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AHIS | Company shapshot

Global scale and operations with deep IP and product
technology that underpins the mission-critical

infrastructure for blue-chip multi-national clients
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$59.0m

FY25 pro forma EBITDA

22 locations

across 14 counties in all
major energy hubs

~$220m

orderbook across thermal,

subsea and marine
segments

$336m

FY25 pro forma revenue

180+

pending & registered
patents, 93 type approvals

800+

employees (80% in direct
engineering & production
roles)




RIS | Diverse end markets with high barriers to entry

seg ments Ancillaries Insulation
Water Intake risers Fire protection
Offshore wind Battery protection
Core
markets

E‘,} New and upcoming

o p Chevron
Biue-chip Eﬂ;ﬂe? subses 7 g ] I—?
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RIS | Mission-critical protection for vital strategic industries

Diversified industrial ... protecting key ... With a unique range of ... backed by a proven
group at the forefront of infrastructure across innovative material track record and clear
global energy critical industries... science solutions... growth strategy

transition...
By

- Targeted offering for + Global operations « High performance - Disciplined organic
niche growth markets _ . solutions expansion
« Presence in all major
» Applications with high energy-producing « Patented material - Targeted strategic

barriers to entry regions science acquisitions



RIS | Unique product solutions with deep intellectual property

Broad technical capabilities including in-house testing L5 | . , \
180+ active and pending patents 4 -, s \\\\
90+ type approvals _y ‘ ¢ 7N S B |

Composite
engineering

Epoxy resins

Polyurethanes
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RIS | FY25 unaudited proforma performance highlights

FY25 unaudited proforma results highlights

FY25 Proforma Revenue

$335.5m

116% on FY24 and T 0.4% on FY25
Prospectus forecast

FY25 Proforma NPAT

$25.8m

17134.5% on FY24 and 1 5.4% on FY25
Prospectus forecast

Proforma Net Cash/(Debt)!

51.bm

Net Debt (prior to IPO capital raise
proceeds) of $(77.0m)

'Proforma Net Cash includes net proceeds from the IPO of $78.5m (per October 2025 ASX listing) and excludes Lease Liabilities of $46.1m, refer to appendix balance sheet (slide 28)

FY25 Proforma EBITDA

$59.0m

17 50% on FY24 and T 4.5% on FY25
Prospectus forecast

FY25 Proforma Earnings Per Share

6.1 cps

1134.5% on FY24 and T 5.4% on FY25
Prospectus forecast

Orderbook

~$220m

Strong coverage of FY26 revenue
forecast

£
@

FY25 proforma unaudited revenue of $335.5m, up
0.4% on Prospectus and 16% on FY24

Strong underlying demand across all divisions,
particularly in transition markets

FY25 unaudited proforma NPAT of $25.8m, up
5.4% on Prospectus and 134.5% on FY24

Proformma net cash of $1.5m; includes IPO net
proceeds of $78.5m per October 2025 ASX listing

Revenue by product segment

AlH proforma, including Ovun

400
32
300 26 13 Ovun
200 Marine
136 H Subsea
100
Ml Thermal

115

FY24 FY25
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AIS | P&L - unaudited proforma including Ovun

All figures presented in Australian dollars (A$000), unless otherwise stated

L]

Proforma AlH result, including Ovun, beat prospectus forecasts and grew strongly on the prior year
Post completion (12 September 2025), the Ovun integration process is progressing well

L]

Ovun revenue in FY25 was below the proforma Ovun prospectus forecast due to contract phasing with revenue landing in Q1 FY26

Ovun GP margin percentage and expenses in-line with Prospectus and AlH has now implemented its year-end financial processes and procedures

o

FX rate (AUD/GBP) 2.025 2.025 2.025 2.025

Profit & Loss (A$000) FY25 FY25 FY25 FY25A FY25 Vs. % Var
.,} 5 - AlH proforma base+ Ovun FY Ovun Base + Ovun?® Prospectus

Revenue 334,218 303,333 32,168 335,501 1 0.4% 116.0%
Gross profit 123,554 109,968 13,901 123,869 1 0.3% 1 30.7%
Gross profit margin 37.0% 36.3% 43.2% 36.9% l (0.1%) T 12.7%
Operating costs (67,118) (55,294) (9,576) (64,870) T (3.3%) 116.9%
EBITDA 56,436 54,674 4,325 58,999 1 4.5% 1 50.1%
EBITDA margin 16.9% 18.0% 13.4% 17.6% T 41% T 29.4%
NPAT 24,459 23,011 2,77 25,782 1 5.4% 1134.5%
Proforma EPS3 (cents per share) 5.8 5.4 0.7 6.1 1 5.4% 1 134.5%

I FX Rate used for purposes of translating accounts to AUD held consistent with the Prospectus
2 Compares to FY25 Prospectus forecast

3 proforma Earnings Per Share (EPS) is calculated (for both FY24 and FY25) using fully paid ordinary shares on issue as at ASX-listing date of 31 October 2025 (422.3 million shares)

Note: Financials presented below are unaudited proforma accounts (based on the IFRS accounting standards) for FY25 proforma AlH base + FY25 accounts from Ovun. The Company listed on ASX on 31 October 2025,
following the completion of a corporate restructure. As at 30 September 2025, the Company had not yet acquired the UK operating group and therefore did not trade during the period. Accordingly, the statutory results for
the period ended 30 September 2025 reflect only the activity of the Company prior to completion of the restructure and are not indicative of the underlying performance of the operating business. To assist investors in

understanding the performance of the operating group, the Company has included proforma financial information, based on UK accounts and UK accounting standards, that presents the results of the combined group as if 10
the restructure had been in place for the full period



AIS | P&L - unaudited AlH proforma base only, excluding Ovun

All figures presented in Australian dollars (A$000), unless otherwise stated

« FY25 AIH proforma Base revenue up 15.4% vs pcp driving operating leverage with EBITDA up 51.4% on pcp

FX rate (AUD/GBP)! 1.921 2.025 2.025
Profit & Loss (A$000) FY25 FY25 Vs. % Var
(95 - AIH proforma base only prospectus AL Prospectus (prior year)
Revenue 262,825 299,549 303,333 T 1.3% T 15.4%
Gross profit 83,140 108,209 109,968 1 1.6% 132.3%
Gross profit margin 31.6% 36.1% 36.3% T 0.4% 1 14.6%
Operating costs (47,025) (57,333) (55,294) 1 (3.6%) 1 17.6%
EBITDA 36,115 50,877 54,674 1 7.5% 1 51.4%
EBITDA margin 13.7% 17.0% 18.0% T 6.1% 1 31.2%
NPAT 11,535 20,805 23,01 1 10.6% 1 99.5%
Proforma EPS2 (cents per share) 2.7 4.9 5.4 1 10.6% 1 99.5%

I FX Rate used for purposes of translating accounts to AUD held consistent with the Prospectus
2 proforma Earnings Per Share (EPS) is calculated (for both FY24 and FY25) using fully paid ordinary shares on issue as at ASX-listing date of 31 October 2025 (422.3 million shares)

Note: The financials presented below are unaudited, proforma accounts for the AIH base business (excluding Ovun) for the 12 months period ending 30 September 2025. Consistent with the Prospectus, the FY25 results 11
include the nominal costs incurred by Advanced Innergy Holdings Ltd (Australian Listed Entity) between the period it was formed on 18 June 2025 until 30 September 2025. A reconciliation is included in the Appendix.
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Subsea

Ancillaries
Water Intake risers
Offshore wind

Proforma
unaudited
Revenue ($m)’
S

50

Fy24 FY25

Segment highlights
* Increased capacity and polyurethane processing capability in Brazil & UAE

» Continued repeat orders for subsea ancillaries from Brazilian flexible pipe
manufacturers

« Expanded our engineering and project execution teams in Malaysia
« Diversified customer base for offshore wind cable protection systems

+ Increasing revenues from the Middle East, for example, a project to supply
5,000 ballasts and 7,000m of ballasted cable protection: locally
manufactured and designed in France and the UK

1. Revenue excludes impact of Ovun




Segment highlights
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Increased market share for subsea insulation covers

Developed a range of potting compounds for battery protection with
revenues anticipated in FY26

Acquired CAPSE (one of the largest battery testing facilities in Europe) to
establish Advanced Innergy Testing (AIT), a leading research, testing and
development capability in the field of automotive battery technologies

Substantially increased revenue in Brazil from opex with the introduction of
two new products:

« patented fire protection products for the protection of offshore pipe
repairs; and

+ exhaust fire protection systems for mining equipment

1. Revenue excludes impact of Ovun



RIS | Segment highlights - Marine
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FY24 FY25
Segment highlight

+ Successful trial of large foam-filled fenders with an international defence
company leading to significant future opportunities

-« 0On12 September 2025 (19 days before end of FY25), AIS completed the
acquisition of Ovun, a Norwegian provider of specialist, high-tech polymer-
based products and solutions. This acquisition will increase the Marine
segment revenue by approximately 3x

«  Ovun integration is progressing better than expected:

+ Sales incorporated into group structure; greatly increasing capability &
product range

« Entry to fast growing aquaculture market

+ Synergy savings being realised through inter-group supply
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AIS | Three core growth drivers

Expanding share in core markets

[ II Expand market share in core markets by capitalising on accelerating
investment in energy projects by key customers

! Innovation & product development

N\ 4
O Leverage testing and development capability to access new markets
= with existing materials science technologies

PN Targeted M&A strategy

%y, Targeted strategic acquisitions to consolidate key markets, enhance
product offering and access new geographies




AIS | Expanding share in core markets

Organic growth in core divisions

> Organic growth supported by several key customers’ multi-billion
backlogs extending beyond two years

+ Increasing levels of work in key growth geographies including Guyanaq,
Suriname, Mozambique and Namibia

» Expand breadth of product ranges to suit all temperatures and
pressure conditions for deeper fields

« Brownfield asset life extension by monetising retrofit opportunities
Key thematic drivers in our core markets

- Energy—non-renewable: oil and gas capex to grow at 10% CAGR 2024 -
2027'. Significant portion spent on deepwater projects due to
favourable economics

« Energy — transition: global offshore wind to increase from 42GW in 2024
to 160GW by 2030, a CAGR of 20%'

«  New /[ upcoming: EV car expansion at 9.8% CAGR 2025 — 2032

' Rystad Energy Reports (Subsea & Offshore Wind Solution), August 2024



AIS | Innovation and product development

Emerging markets and product developments

Strong track record of taking existing materials science capabilities and
applying to new and upcoming markets

R&D team consists of 60+ scientists and engineers leveraging extensive
testing and validation facilities to acceleration materials development

Develop new products for adjacent markets utilising existing technology
Expand EV battery protection testing and trials with leading global OEMs

Enhance existing subsea offerings with sensor technology to adapt for
defence applications

..'w'[, | 1



RIS | Targeted M&A strategy

Acquisition strategy and key priorities

> Targeted strategic acquisitions to consolidate key markets and enhance
product offering

- APAC market presents an attractive opportunity for M&A by establishing a
local presence in a currently untapped market

» Well established pipeline and clearly defined acquisition criteria with
disciplined framework for deal structure

« Advanced discussions with several parties in key geographic regions



RIS | Outlook and FY26 guidance

Pipeline & Orderbook

« Positive long-term forecast growth drivers across energy, battery, marine
and industrial markets

« As of 31 Oct 2025, pipeline of A$2.4bn+ of opportunities bid at a fixed price

- Current orderbook of ~$220m represents approximately 57% of the
forecast base AIS revenue for FY26 (including Ovun)

« Furthermore, as approximately 70% of AlH's revenue is generated from
repeat work and long-term relationships, the Company has a high level
of visibility on upcoming project opportunities

Financial Guidance

+ Reconfirming, as outlined in the Prospectus:
« FY26 forecast underlying revenue of $387.9m; and
« FY26 forecast underlying EBITDA of $62.3m

- Due to normal timing completion of specific contracts within the current
orderbook, AlH expect revenue phasing to be in-line with prior periods

+ Financial guidance outlined excludes any incremental upside from M&A




HIS5 | Value proposition

Mission critical solutions

Product & solutions applicable to
global mission critical energy, energy
transition and industrial markets

Extensive IP portfolio comprising
more 180+ active and pending
patents and 93 type approvals

Blue-chip client base

Multi-national global customers:
including Baker Hughes, Chevron,
Saipem, Subsea 7 and Total Energies

Repeat yet diverse customer base
with no single customer accounting
for >156% of revenue

Global scale and operations

22 testing, manufacturing and
service locations across 14 countries

~800 employees globally (80% in
direct, engineering & production
roles)

Strong financial profile

A$336m proforma FY25 revenue, 0.4%
up on Prospectus, 16% up on FY24

$59m FY25 proforma EBITDA —
operating leveraging emerging as
EBITDA margins increase

$25.8m FY25 proforma NPAT with
strong cash conversion

Large addressable market

Serving non-renewable, transition &
new industries with combined TAM of
A$6.5bn

Oil and gas demand will drive 22%
growth in upstream capex to 2030

Active M&A strategy

Strong track-record of M&A,
completing 7 acquisitors over the
past 11 years

Clearly defined M&A criteria; ability to
extract tangible revenue and margin
synergies due to scale

22
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AIS | Experienced Board of Directors

Well credentialed board and management with strong international experience

Russell Ward — Chairman

* Russell Ward was appointed Chairman of AIS Group in
‘ September 2018. With over 36 years of global
leadership, M&A and corporate growth experience in
both private and public listed businesses

Sir Ben Wallace — Non-Executive Director

+ Ben Wallace brings decades of experience in defence,
security, and government strategy, having served as
the UK Secretary of State for Defence (2019-2023)

Julian Babarczy — Non-Executive Director

+ Veteran Australian investment professional and CFA
charterholder, formerly a portfolio manager and Head
of Australian Equities at Regal Funds Management,
now Executive Chairman of Perpetual Resources

Simon Shepherd - Executive Director (CTO)

+ Founder of AIS, Simon Shepherd is a qualified
chemist with over 25 years of experience in senior
management in the oil and gas, and chemical
industries

Andrew Bennion — Executive Director (CEO)

« Andrew Bennion is a qualified chemical engineer
with over 25 years of experience in senior
management in the oil and gas, and chemical
industries

Abi Cheadle — Non-Executive Director

+ Chartered Accountant and seasoned ASX non-
executive director with 30 + years across Australia &
SE Asia; currently Chair of consumer-products

roup Shriro Holdings (SHM) and NED of LGl Ltd
ASX:LGI) & ARC Chair of Reef Casino Trust (ASX:RCT)

24



AIS | Operations across the world

Norway - - - _ 5
Canada — United Kingdom
-7 % g Kazakhstan
A /. France Bulgaria -
s ) < .
= , ®Portugal % % Karea
Bcwn United States / > .
- / United Arab Emirates Molde
/ - Andalsnes
/ o Innlandet
/ ) I ® Lysaker
/ Malaysia -
/
/ ¢ Angola
/
/ .
skelmersdale / Brazil
Glossop 4
Nottmgham/ e Australia
¢ Gloucester
Aberdare /
/ ® Head office, inc. R&D, engineering and manufacturing facilities
Plymouth Engineering / manufacturing / testing facilities

e Local [ sales presence

25



AIS | People, safety and wellbeing

People highlights
« €. 800 employees in 22 locations across 14 countries

« 38% of employees with 5+ years of service

Established health and safety improvement programme with a
measurable impact on the total recordable incident rate

 Successful initiatives to alleviate skills shortages, e.g. apprenticeship
ond graduate programmes, talent development programmes, including
10+ MBA sponsorships

Safety performance

—TRIR

| TIFR

FY20 FY2I FY22 FY23 FY24 FY25

TRIR refers to Total Recordable Incident Rate. LTIFR refers to Lost Time Injury Frequency Rate




RIS | Market positions across three product segments

& Thermal € Subsea
Subsea Fire protection Battery Subsea Water intake , Marine and
. ; : - o I . Offshore wind :
insulation & insulation protection ancillaries risers leisure

Energy: non-renewable

Energy: transition

New [ emerging markets

Revenue

"' materials and jackets
2 materials and testing

27



AIS | Unaudited Balance Sheet!

All figures presented in Australian dollars (A$000), unless otherwise stated

Balance Sheet (A$000) FY24 FY25 % Var Commentary

Cash & cash equivalents 1 22,246 35,944 61.6%

Trade & Other Receivables 20,095 >7,862 15.5% @ Increase in cash resulting from continued growth profitability and a high level
Recoverable on Contract 38,683 30,345 -21.6% . .

IneShESTies 8 17,679 28,398 60.6% of Cqsh conversion. Cash presented does not include any net cash proceeds
Corporation tax 1,996 357 57.0% received as a result of the IPO.

Derivative Financial Instruments 143 48 -66.8%

Total current assets 130,843 153,455 17.3% @® Accrued revenue being delivered ahead of invoicing; subsequently invoiced
Property, plant and equipment 8 78,891 106,716 35.3% and Cycled into trade receivables

Intangibles assets 95,336 128,731 35.0%

Investments - 171 na @ Modest inventory balance as a % of revenue; inventory aligned to specific
Total non-current assets 174,227 235,618 35.2% projects minimising working capital requirements

Total assets 305,070 389,073 27.5%

Trade and other payables 58,119 58,369 0.4% * ~$10.6m increase in inventory to Ovun

Payment on Account 16,649 28,398 70.6% .

Borrowings @ 10,645 23,216 118.1% 9 PP&E split between:

Provisions 6,722 1,618 -75.9%

Lease liability 3,850 7,373 91.5% « $19m freehold property;

Deferred Consideration 3,296 1,226 -62.8%

Total current liabilities 99,281 120,202 21.1% « $37m leasehold property

Borrowings @ 70,616 89,744 27.1%

Deferred tax 0 791 84 -89.3% + $50.6m P,P&E

Lease liability 19,042 38,773 103.6%

Deferred Consideration 485 255 -47.4% @ -$27m added via Ovun acquisition (majority Goodwill)

Totai non-current liabilities 90,935 128,856 41.7%

(EEEIabllsES L0210 LAV b @ Borrowings increased to fund acquisition of Ovun

Net assets 114,854 140,015 21.9%

Shareholder's capital - Ordinary ) ) 5.4% @ Lcase liability increased in-line with Ovun leases — several Ovun sites have
Shareholder's capital - Preference 7,830 8,254 5.4% |Ong—term (]0"' yeOIr) leases

Capital & FX reserve accounts 11,839 12,043 1.7%

Retained earnings 97,196 121,901 25.4%

Non-controlling interest (2,013) (2,184) 8.5%

Total equity 114,854 140,015 21.9%

28

*Based on Statutory Unaudited FY25 UK Accounts (using UK accounting standards) (incl. only 3 weeks of Ovun contribution)



AIS | Unaudited Cashflow!

All figures presented in Australian dollars (A$000), unless otherwise stated

Cashflows (AS$000) FY24 FY25 Commentary

Operating profit/(loss) for the year 18,196 36,609

Adjustments for: 89% FY25 operating cash conversion (pre exceptionals), up from
Depreciation of PP&E 9,865 11,930 75% in FY24

Amortisation of intangibles & finance costs 2,801 2,988

Taxation (paid) / received (1,869) (4,478) @ Ending Cash & Equivalents includes ~$10m revolving credit facility
sharepf loss from Joint Venture (53) 18 (which is shown in cash on balance sheet)
Decrease / (increase) in inventories & WIP (2,814) 1,146

(Increase) in trade and other receivables (13,577) 9,493

increase / (Decrease) in payables and accruals 9,925 (11,365)

Net cash from operating activities G 22,473 46,339

Payments for PP&E (9,433) (7,454)

Proceeds from leaseback transactions - 8,372

Payments for Intangibles (4,986) (2,419)

Payments for acquisition (net of cash acquired) - (29,424)

Interest received 0 239

Net cash used in investing activities (14,418) (30,686)

Issue of shares 3 -

Repayment of lease liabilities (94) (5,578)

Interest paid - finance leases & HP Agreements (657) (2,138)

Interest paid on bank loans and loan notes (5,591) (8,481)

Proceeds from bank loans 78,761 29,913

Repayment of bank loans (16,892) (21,669)

Repayment of loan notes (49,464) -

Dividends paid (149) (711)

Net cash used in financing activities 5,917 (8,664)

Beginning Cash and cash equivalents 4,147 19,401

Net change in cash and cash equivalents 13,972 6,989

Movement on derivatives - -
Gain on cash foreign exchange 285 (571)
Ending Cash and cash equivalents e 18,404 25,819

29

*Based on Statutory Unaudited FY25 UK Accounts (using UK accounting standards) (incl. only 3 weeks of Ovun contribution)



AIS | Proformaunaudited AlH Stats to AIH Base Proforma

FX Rate (AUD/GBP) 2.025 2.025 2.025
AlH Ovun AIH AlH AIH Proforma AlH Base
Ry, Stats (ex Ovun) (~19 days) Stats (lodged) Stats (ex Ovun) (Aust HoldCo) adjustments Proforma
JATH - Profit & Loss (A$000) FY25 FY25 FY25 FY25
Revenue 303,333 1,531 304,864 303,333 - - 303,333
Cost of Sales (193,365) (714) (194,079) (193,365) - - (193.365)
Gross Profit 109,968 816 110,784 109,968 - - 109,068
Gross profit margin % 36.3% 53.3% 36.3% 36.3% na - 36.3%
Staff costs (31,995) (678) (32,674) (31,995) (57) - (32,053)
Professional & Office (19,558) (69) (19,627) (19,558) 0 (1,859) (21,417)
Other expenses (3,380) (63) (3,443) (3,380) (3) - (3,383)
Other income 1,559 - 1,559 1,559 31 (31) 1,559
EBITDA 56,593 6 56,599 56,593 (29) (1,890) 54,674
D&A (15,033) (59) (15,002) (15,033) - - (15,033)
FX Gain/(Loss) (456) (175) (631) (456) - - (456)
Exceptional costs (1,152) - (1,152) (1,152) - 1,152 (0)
Impairment of Investments - (53) (53) - - - -
EBIT (pre One-off costs) 39,952 (281) 39,671 39,952 (29) (738) 39,185
Loss on derivative (103) - (103) (103) - - (103)
Share Profit / Loss in Associates 18 - 18 18 - - 18
Interest (10,388) 103 (10,285) (10,388) (0) - (10,388)
NPBT (pre One-off costs) 29,478 (178) 29,300 29,478 (29) (738) 28,710
Corporation tax (4,168) (4,168) (4,168) 41 (1,572) (5,600)
NPAT (pre One-off costs) 25,310 (178) 25,132 25,310 12 (2,310) 23,011
One-off costs
IPO related costs (2,336) - (2,336) (2,336) (163) 2,400 -
Ovun settlement interest cost (543) - (543) (543) 543 -
Debt restructure costs (726) - (726) (726) 726 -
NPAT 21,706 (178) 21,528 21,706 (152) 1,457 23,011
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AIS | Important notice and disclaimer

Important Notice and Disclaimer
The information contained in this investor presentation (“Presentation”) has been prepared by Advanced Innergy Holdings Limited ACN 687 262 479 (“AlS", "AlH" or “Company").

The Company has authorised the distribution of this document to the recipients ("Recipients”), subject to the terms of this important notice and disclaimer, for information purposes only in the context of the Recipient deciding whether they wish to
proceed with a further investigation of the Company. The information in this Presentation is not investment or financial advice, is not intended to form the basis of any investment decision in relation to the Company or its assets and should not be
considered as a recommendation to the Recipient to acquire shares in the Company. This Presentation is not a prospectus, pathfinder document, product disclosure statement, disclosure document or any other document under Australian law or
under any other law. This Presentation does not contain all the information that would be required to be disclosed in a prospectus, product disclosure statement, pathfinder document for the purposes of the Corporations Act 2001 (Cth)
("Corporations Act") or other offer document or disclosure document under Australian law (or the laws of any other jurisdiction).

This Presentation has not been filed, registered or approved by regulatory authorities in any jurisdiction. This Presentation does not constitute an offer or invitation for the sale or purchase of any shares in the Company. The Recipient should (at its
own cost) carry out and should rely on its own independent review, investigation, analysis and due diligence of the Company and its operations, business and assets. By reading this Presentation you agree to be bound by the limitations set out in
this Presentation.

While the information in this Presentation has been prepared in good faith and with reasonable care, the information in this Presentation is selective and does not purport to contain all the information that the Recipient may require to evaluate the
opportunity and has not been independently audited or verified by the Company, its advisers or any other person. To the fullest extent permitted by law, no representation or warranty, express or implied, is or will be made, and no responsibility or
liability for any loss or damage of any kind (including indirect or consequential loss) and however arising (including as a result of negligence) suffered by the Recipient or any other person is or will be accepted by the Company, any of their
respective affiliates, associates, related entities, related bodies corporate, shareholders, officers, servants, agents or advisers (including Henslow Pty Ltd (“Henslow") and Morgans Corporate Limited) (collectively “Disclosers”) in connection with this
Presentation (including without limitation the contents, accuracy, reasonableness, completeness or reliability of all or any part of this Presentation) or any other written or oral information made available to any Recipients or their advisers. Any such
liability is expressly disclaimed to the fullest extent permitted by law.

Without limiting the previous paragraph, this Presentation may contain statements relating to intentions, future acts or events, projections, forecasts, management estimates or plans, prospects, returns or other forward-looking statements (“Forward
Looking Statements"). Forward Looking Statements involve assumptions, subjective judgment and analysis, known and unknown risks, uncertainties and other important factors which means the Forward-Looking Statements may not be correct.
Future results, acts, events and circumstances may (and often do) differ from those expressly or impliedly portrayed in a Forward-Looking Statement. To the fullest extent permitted by law, the Disclosers do not make any representation or warranty,
express or implied, in connection with a Forward-Looking Statement (including without limitation that any Forward-Looking Statement is based on reasonable assumptions or that it will be achieved or proven correct).

No historical financial information, estimates or projections contained in this Presentation, or any other financialinformation derived from that information, can be relied on as a promise or representation, as to the past, present or the future.

This Presentation is based on information available as at 30NSeptember 2025 and its contents may be outdated (or may become outdated at any time). Minor update have been made as of 27 November 2025. Neither the Company nor any other
Discloser has any obligation to update this Presentation or provide the Recipient with access to any additional information or to notify the Recipient of, or correct, any errors or omissions in this Presentation which may become apparent at any time.
Nothing in this Presentation is intended to be legally binding and the issue of this Presentation shall not be taken as any form of commitment on the part of the Company to proceed with any transaction.

Neither the receipt of this Presentation by any person nor any information contained in it or supplied with it or subsequently communicated to any person in connection with a proposed investment in or purchase of shares in the Company
constitutes, or is to be taken as constituting, the giving of investment or financial product advice to any such person. The Company is not licensed to provide financial product advice in relation to its shares or any other financial products. This
Presentation and the information contained within it does not take into account the investment objectives, financial situation, taxation situation or needs of any particular investors. Each such person should make their own independent assessment of
the merits or otherwise of investing in or purchasing the Company's shares and should seek their own professional advice (including legal, financial, accounting and taxation advice). Each such person should note that the value of investments can go
down as well as up and that the return on investments may vary.

This Presentation (or any part of it) must not be distributed, brought into or accessed from any jurisdiction in which it is not lawful to do so.
To the fullest extent permitted by law, the Disclosers will not have any responsibility or liability for any loss or damage of any kind (including indirect or consequential loss), however arising (including as a result of negligence), in relation to or in
connection with the provision of this Presentation, the Recipient or any other person'’s reliance on this Presentation, the failure to provide information of which any of the Disclosers becomes aware or any errors in or omissions from this Presentation

(including without limitation a failure by the Disclosers to notify the Recipient or any other person regarding an error in or omission from this Presentation).

By accepting this Presentation, each Recipient warrants and represents that it understands the contents of this important notice and disclaimer, agrees to abide by the terms and conditions of this disclaimer, makes the representations and
warranties contained in this disclaimer. This Presentation does not, and will not, form the basis of any contract or commitment. 31
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