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 Disclaimer
Disclaimer 
No recommendation, offer, invitation or advice 
This presentation contains general information about the 
activities of IVE Group Limited (IVE) which is current as at 30 June 
2026. It is in summary form and does not purport to be complete. 
It presents financial information on both a statutory basis 
(prepared in accordance with Australian accounting standards 
which comply with International Financial Reporting Standards 
(IFRS) as well as information provided on a non-IFRS basis.  

This presentation is not a recommendation or advice in relation 
to IVE or any product or service offered by IVE’s subsidiaries. 
This presentation is not intended to be relied upon as advice 
to investors or potential investors and does not contain all 
information relevant or necessary for an investment decision. 
It should be read in conjunction with IVE’s other periodic and 
continuous disclosure announcements filed with the Australian 
Securities Exchange and, in particular, the year to 30 June 2026. 
These are also available at www.ivegroup.com.au. 
 
Investors and potential investors should make their own 
independent assessment of the information in this presentation 
and obtain their own independent advice from a qualified 
adviser having regard to their objectives, financial situation and 
needs before taking any action.  

Disclaimer 
No representation or warranty, express or implied, is made as 
to the accuracy, adequacy or reliability of any statements, 
estimates or opinions or other information contained in this 
presentation. To the maximum extent permitted by law, IVE, its 
subsidiaries and their respective directors, officers, employees 

and agents disclaim all liability and responsibility for any 
direct or indirect loss or damage which may be suffered by any 
recipient through use of or reliance on anything contained in or 
omitted from this presentation.  

No recommendation is made as to how investors should 
make an investment decision. Investors must rely on their own 
examination of IVE, including the merits and risks involved. 
Investors and potential investors should consult with their 
own professional advisors in connection with any investment 
decision in relation to IVE securities. 

Forward-looking statements 
The information in this presentation is for general information 
only. To the extent that certain statements contained in this 
presentation may constitute “forward-looking statements” 
or statements about “future matters”, the information 
reflects IVE’s intent, belief or expectations at the date of this 
presentation. 
 
Subject to any continuing obligations under applicable law or 
any relevant listing rules of the Australian Securities Exchange, 
IVE disclaims any obligation or undertaking to disseminate any 
updates or revisions to this information over time. Any forward-
looking statements, including projections, guidance on future 
revenues, earnings and estimates, are provided as a general 
guide only and should not be relied upon as an indication or 
guarantee of future performance. 
 
Forward-looking statements involve known and unknown risks, 
uncertainties and other factors that may cause IVE’s actual 
results, performance or achievements to differ materially from 
any future results, performance or achievements expressed or 
implied by these forward-looking statements.  

Investment risk 
Any investment in IVE securities is subject to investment and 
other known and unknown risks, some of which are beyond the 
control of IVE. 

Any forward-looking statements, opinions and estimates in 
this presentation are based on assumptions and contingencies 
which are subject to change without notice, as are statements 
about market and industry trends, which are based on 
interpretations of current market conditions. For example, the 
factors that are likely to affect the results of IVE include, but 
are not limited to, general economic conditions in Australia, 
exchange rates, competition in the markets in which IVE 
operates or may operate and the inherent regulatory risks 
in the businesses of IVE. Neither IVE, nor any other person, 
gives any representation, assurance or guarantee that the 
occurrence of the events expressed or implied in any forward-
looking statements in this presentation will actually occur. In 
addition, please note that past performance is no guarantee 
or indication of future performance.

Jurisdiction 
This presentation does not constitute an offer to issue or sell, or 
solicitation of an offer to buy, any securities or other financial 
products in any jurisdiction. The distribution of this presentation 
outside Australia may be restricted by law.
 
Any recipient of this presentation outside Australia must seek 
advice on and observe any such restrictions. This presentation 
may not be reproduced or published, in whole or in part, for 
any purpose without the prior written permission of IVE. This 
presentation does not constitute an offer to sell, or a solicitation 
of an offer to buy, any securities in the United States. Any such 
securities have not been, and will not be, registered under the 
U.S. Securities Act of 1933 (Securities Act), or the securities laws 
of any state or other jurisdiction of the United States and may 
not be offered or sold, directly or indirectly, in the United States 
or to, or for the account or benefit of, persons in the United 
States, except in a transaction exempt from, or not subject to, 
registration under the Securities Act and applicable US state 
securities laws.

Proposed acquisition of Motio by IVE Group

ivegroup.com.au
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 Scale meets precision
Together, we create a more connected 
and valuable way for brands to 
reach people, across every channel, 
environment and moment that matters, 
wherever life happens.

ivegroup.com.au
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ivegroup.com.au

Proposed acquisition of Motio by IVE Group

 IVE is proposing to acquire Motio
Who is Motio?

Motio is a leading force in Digital Place-Based 
Media and Audience Experience, redefining how 
brands connect with audiences through its high-
impact, data-driven network. The company 
combines the best of Out-of-Home, Digital 
and Video to deliver dynamic, hyper-relevant 
content into environments with naturally high 
dwell times, including cafés, medical centres, 
indoor sports centres, and bar/pub venues.  
These are places where audiences are engaged, 
receptive, and ready to act.

With more than 1,300 state-of-the art digital 
displays across over 1,000 locations, Motio’s 
network is powered by first-party data and 
advanced location intelligence technology 
to deliver unmatched targeting precision and 
measurable ROI for brands. By fusing the 
storytelling power of video, the immediacy of 
digital, and the proven impact of place-based 
Out-of-Home, Motio creates campaigns that 
aren’t just seen, they’re remembered. 
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Proposed acquisition of Motio by IVE Group

 Strategic Acquisition of Motio

Retail Social

Streaming Platforms

TV Placements

Sampling

Radio

Email

Magazine

Catalogue
Out of Home

Digital Ads

Promotional Merch

POS

Front of Store

MetaTiktok

Google Ad
YouTube

Spotify
Binge

Netflix

Prime Video

Paramount+
Disney+

Max

Free to Air TV

Pay TV

In-Store

Events

In-Store

In-Store

AM Radio

FM Radio

eDM
Reward Program

Loyalty

Retail Magazine

Trade Magazine

Lifestyle

Digital Catalogue

Distribution

Retail OOH

Location- Placed-Media

Transit

Programmatic DOOH
Education Offices

Large Format

DOOH

Dedicated Page

SEO

Display Ads

Promo Uniforms

Merchandise

GWP
Floor Decals

End Display

Wobbler
Decals

Hang-Sell

Floor Stand

eCommerce

Out of Store

In-Isle
Interactive

Our 2030 Strategy is to 
position IVE as a leading 
integrated marketing 
solutions provider. 

Connecting brands with 
people through impactful, 
human-centred experiences 
across every channel.

Motio accelerates  
this ambition.

Its complementary media expertise, technology 
and location-based capabilities strengthen 
IVE’s existing platform, creating a more 
connected and differentiated offering while 
accelerating the growth and evolution of  
both businesses.

 Data & Analytics
 Omni-Channel Marketing 
 Print, Digital, Social & Video
 3PL

 Retail Media
 Media Sales
 Creative & Content
 Ad-Technology
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Australian Out-of-Home (OOH) net media revenue (A$m)

+11.4%
Industry net media revenue 

growth in 2025

77.1%
Digital share of industry 

net revenue, 1H26

2.2x
Growth in industry net 

media revenue since 2020

ivegroup.com.au

Proposed acquisition of Motio by IVE Group

Source: Outdoor Media Association net media revenue releases. 2024 figure adjusted on the basis published by the Outdoor Media Association

 Out-of-Home is taking share

	Industry net media revenue reached c.$1.45 billion in 2025, up 11.4% on an adjusted c.$1.30 billion in 2024
	Momentum has continued, with first half 2026 net revenue of c.$744 million, up 6.5% on the prior corresponding period
	Digital inventory now represents 77.1% of industry net revenue, up from a materially lower base a decade ago
	MOVE 2.0 went live on 9 March 2026, giving advertisers a single, comparable audience measurement standard across the channel

669

2020 2021

831

2022

1,061

2023

1,205

2024

1,301

2025

1,450
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ivegroup.com.au

Proposed acquisition of Motio by IVE Group

Source: Outdoor Media Association net media revenue releases.

 Why Digital Place-Based Media?

Long dwell time
Attention and recall build naturally as audiences sit  
in a medical waiting room, a café or a club for an 
extended period 

Retail, lifestyle and other net media revenue (A$m)

A pre-qualified audience
Audiences are pre-qualified by where they are before 
any data is applied. The environment where screens are 
placed does the targeting 

Secured supply  
Inventory is secured through multi-year site licences rather 
than competitively tendered concessions

+7.4%
Growth in the category 
in H1 2026 on the prior 
corresponding period

296

2024 2025

314

	The retail, lifestyle and other category, which captures place-based networks, generated c.$159  
	 million in H1 2026 and c.$314 million across 2025

	Content and operating infrastructure is largely fixed, so incremental inventory converts to earnings  
	 at high incremental margin once a network is established
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Proposed acquisition of Motio by IVE Group

… plus other network opportunities being actively advanced …

Motio Health

+600 locations
3.2m	 visits per month

25m	 minutes exposure time

18m+	 waiting room hours annually 

	Medical centres and 				  
	 specialist rooms, reaching  
	 a large number of patients, 
	 parents and older  

	Australians 

Motio Café 

+200 locations
1m+	 visits per month

3m	 minutes exposure time

2.4k	 weekly footfall per site 

	Screens placed in cafés 			 
	 across CBD hubs and high 			
	 socio-economic suburban 			 
	 centres

Motio Venue 

+120 locations
2.3m	 visits per month

4m	 minutes exposure time

3.7k	 weekly footfall per site 

	Licensed bars, pubs and 	  
	 clubs, with screens at or 
	 near the bar

Motio Play 

+115 locations
500k		 visits per month

14-24	 target age demographic

70m	 minutes weekly in centre 

 Indoor sports and 					  
	 leisure centres, reaching 			 
	 an adolescent to young 			 
	 adult audience with families 		
	 watching on

Motio Drive 

+100 panels
+15m	 monthly impressions

36%	 monthly Sydney reach

24/7	 visibility 

	Digital transit media  
	 network using taxi-top  
	 displays across Sydney

	Sold exclusively by Motio  
	 under its partnership with  
	 Adonix

 Motio has developed five key networks
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Revenue (A$m) Cash EBITDA (A$m) and margin (%)

0.2
0.5

1.9

2.5

27.2%

19.1%

4.5%3.1%

+8%
FY26 revenue 
growth1 

+31%
FY26 cash EBITDA 
growth 

ivegroup.com.au

Proposed acquisition of Motio by IVE Group

1.  Increase of 8% on prior corresponding period like for like revenue excluding Motio Go Representation (sales representation for a Petrol & Convenience network, which ceased at the end of FY25)

 A profitable business with  
expanding margins

	Cash EBITDA has grown from $0.2 million in FY23 to $2.5 million in FY26A as the network scales and benefits from significant  
	 operating leverage 

	Debt free with c.$3.94 million of net cash as at 30 June 2026

6.6

FY23A FY23A FY24A FY25A FY26A

7.2

FY24A

9.21

FY26A

9.4

FY25A
* Discontinued operations

*
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Access to market-leading expertise, all in one place 
Clients benefit from an unrivalled combination of specialist expertise, technology, 
media and marketing services, seamlessly connected through a single partner to 
deliver more integrated, effective and impactful brand experiences. 

Extends IVE from marketing execution into media ownership  
Adding Motio’s media sales, representation and place-based media capabilities 
creates an additional layer within IVE’s integrated model, allowing IVE to participate 
more directly in the value generated from media audiences and inventory. 

Adds a scalable technology and AdTech layer  
Motio brings digital media infrastructure, programmatic capability, audience 
targeting and AdTech platforms that complement IVE’s existing data, creative, 
technology and production capabilities, strengthening the ability to connect  
data → audience → content → media → execution. 

Creates a more powerful integrated client model 
Combining IVE’s scale, blue-chip customer relationships and broad marketing 
capabilities with Motio’s targeted audience environments provides greater 
opportunity to cross-sell, increase share of wallet and deliver campaigns across 
both mass-reach and precision, location-based channels.

Strategy

CX & Data

Creative & Content Merchandise

Social Media PackagingProduction & Print3PL TV/ Video

eCommerceBrand Activations Media Sales

Ad-Tech

Data & Analytics

Content & Creative Portals

ivegroup.com.au

Proposed acquisition of Motio by IVE Group

 Motio enhances IVE’s 
operating model

Creative

Ad-Serving
Technology

Strategy

MediaData

Production

One-to-One
Comms

Uniforms
& Apparel

Mobile

EmailSocial

Merchandise

Digital

Packaging

PrintActivations

Video 

Podcasts

eComm
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 How will Motio + IVE drive value?
	 01 Scale	 02 Integrate	  03 Build

 Deepen and broaden Motio’s  
	 existing platforms

 Extend into new verticals 
	 adjacent to the existing 
	 environments

 Draw on IVE’s client 
	 relationships, service breadth 
	 and balance sheet to accelerate 
	 Motio’s expansion

 Bring Motio’s screen procurement, 	
	 content management and 			 
	 delivery inside Brand Activations

 Replace third party supply 			
	 on client engagements that IVE 	
	 originates and controls

 Add a media sales layer so 
 	 Brand Activations clients can 
	 monetise their own screens

 Combined Motio + IVE 				  
	 capabilities to create a leading 	
	 retail media proposition

 Ability to monetise the physical 	
	 and digital touchpoints that IVE 	
	 already services

 Potential for follow-on M&A 		
	 opportunities 

Strengthens the 2030 strategyValue capture starts on day one post completion

ivegroup.com.auivegroup.com.au
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Extends IVE’s core capabilities beyond the creation and production of marketing communications 
into the ownership, delivery and monetisation of media

Establishes IVE in digital out-of-home marketing, one of the fastest growing measured advertising 
channels in Australia

Broad platform of more than 1,300 owned digital screens in ~1,000 locations across five high volume, 
high dwell time channels

Opportunity to internalise screen procurement, content management and delivery, which IVE 
currently sources from third parties

Adds first party audience and campaign performance data to IVE’s CX & Data business capability

Funded from existing debt facilities and cash reserves and EPS accretive from year 1 (with meaningful 
cost synergies – as well as potential revenue synergies over time – providing further upside)

Provides a platform for further organic and inorganic expansion in an attractive but relatively 
fragmented segment

Proposed acquisition of Motio by IVE Group

ivegroup.com.au

 Transaction highlights
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Transaction 
overview

	IVE Group Limited (ASX: IGL) (IVE) and Motio Limited (ASX: MXO) (Motio) have entered into a binding Scheme Implementation Deed (SID) 	
	 under which IVE will acquire 100% of the shares in Motio via a Scheme of Arrangement (Scheme)

	The Motio Board unanimously recommends that Motio shareholders vote in favour of the Scheme, and each Motio Director intends to	vote 	
	 their controlled shares in favour of the Scheme, subject to no Superior Proposal arising and an independent expert opining that the Scheme 	
	 is in the best interests of Motio shareholders

	Concurrent and inter-conditional to the Scheme, a separate scheme of arrangement in respect of certain Motio options on issue will be 	
	 conducted (Option Scheme)

	Motio is a leading place-based Out-of-Home (OOH) media company with over 1,300 digital screens around Australia in high volume, 	
	 high dwell time locations (e.g. medical centres, cafés, bars & pubs, indoor sporting and leisure facilities, taxi-tops)

	Strategic entry into the structurally growing digital OOH segment 
	Extends IVE’s capabilities beyond the creation and production of marketing communications into the ownership, delivery and 			 

	 monetisation of media – opening new markets, new customer segments and new recurring revenue streams 
	Over 1,300 owned screens in ~1,000 locations across five channels, typically secured under multi-year site licences
	Opportunity to scale the existing networks, extend into adjacent verticals and build a retail media presence under IVE

	Offer price of $0.060 cash per Motio share (Scheme Consideration) 
	 Implies premia of 15.4% to Motio’s last close, 15.6% to Motio’s 5-day VWAP, 14.0% to Motio’s 3-month VWAP and 17.5% to Motio’s 6-month VWAP to  

	 18 September 2026
	The offer price implies a fully diluted equity value of $20.7 million and an enterprise value of $16.7 million1 
	Implied enterprise value / FY26A cash EBITDA multiple of c.6.7x2

	MXOAV option holders will be offered $0.006 cash per Motio option under the Option Scheme (Option Scheme Consideration)

Offer price and 
key metrics

Motio overview 
and strategic 

rationale

Proposed acquisition of Motio by IVE Group

ivegroup.com.au
1.	 Based on Motio’s fully diluted shares on issue of c.344.6m and an assumed net cash position of $4.0m
2.	 Cash EBITDA defined consistently with Motio’s public disclosures. Motio delivered FY26 reported cash EBITDA of $2.5m

 Transaction overview
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 Key conditions
and approvals

	The Scheme is subject to customary closing conditions, including:
•	 Motio shareholder approval 
•	 Court approval
•	 The Independent Expert concluding that the Scheme is in the best interests of Motio shareholders
•	 No Material Adverse Change 
•	 No prescribed occurrences
•	 No identified Key Employee resigning or giving notice of resignation before the Second Court Date
•	 Motio maintaining consolidated net cash and cash equivalents of at least $4.0 million on the day before the Second Court Date
•	 Completion of the agreed treatment of all equity incentives and other share rights
•	 Approval of the interrelated Option Scheme

	The SID includes exclusivity and other deal protections for IVE’s benefit

	Scheme booklet, which is subject to court approval, is expected to be dispatched to Motio shareholders in early November 2026, with  
	 the Scheme meeting and Option Scheme meeting currently expected to take place in late November

	Targeting Implementation of Scheme and Option Scheme in early December 2026

	Transaction to be fully funded from IVE’s existing debt facilities and cash reserves
	EPS and EPSA accretive on a pro forma basis from the first full year of ownership
	Pro forma net debt to FY26 EBITDA (pre-AASB 16) of c1.67x following the acquisition1

Funding and 
financial impacts

Timetable and 
next steps

Proposed acquisition of Motio by IVE Group

ivegroup.com.au
1.	 Pro forma net debt to FY26 EBITDA of 1.67x is calculated as IVE’s FY26 net debt of $173.2m plus $19.2m of transaction-related adjustments 

($192.4m in aggregate), divided by IVE’s FY26 pre-AASB 16 EBITDA of $112.6m plus Motio’s FY26 cash EBITDA of $2.5m ($115.1m in aggregate)

 Transaction overview (cont’d)
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 Indicative Scheme of Arrangement timetable

Late October 2026

Motio lodges Scheme 
Booklet with ASIC  

for review

Scheme booklet dispatched 
to Motio shareholders and 

optionholders Second court 
date

Scheme record 
date

Late November 2026 Early December 2026

First court date

Scheme meeting 
and option scheme 

meeting Effective date Implementation 
date

Early November 2026

Proposed acquisition of Motio by IVE Group

ivegroup.com.auThe above timetable is indicative only and remains subject to change 
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ivegroup.com.auApproved for release by the IVE Board
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